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| Lazarus, from 31}
thousands of families facing
foreclosure,” she said.

Aprilhome salesin
Southern California fell 9.2%
from a year earlier, according
to market researcher Data-
Quick. The figure was 254%
below the month’s average
| sincerecord-keepingbegan

in 1988. The median price
paid for a homein the region
fell 1.8% from a year earlier to
$280,000. ’
Meanwhile, 21% of home-
 owners in the Los Angeles
metropolitan area are now_
underwater, according to the
real-estate website Zillow-
.com. That’s another way of
- saying their mortgages are
greater than what the
homes are currently worth. .

Lenders aren’t acting
nefariously in most short
sales. They’re goingtotakea .
bath no matter what by
allowing a home to be sold
forless than is owed for the
property. It’s understand-
able they’d want to minimize
theirloss asmuch as pos-
sible.

But BecK’s experience
llustrates how a home buyer
may feel he’s getting the
runaround when entering
into a short sale.

' Beck, of Santa Clarita,
had been eyeingthe Acton
house for months. According
to real-estate listings, the
hotise had been offered for
~ $479,000 in October and then
. puiled from the market afew

weeks later. .

It waslisted againin
February for $399,000. In
March, the asking price was
cut to $374,000.

Wendy Ann Moore, the
agent representing the
property owner, said no
offers were received at the
higherprices. But when the
" house was listed for $374,000,
amotivated buyer came
forward.

The three lenders holding
about $500,000 in loans on
. the property — GMAC
.Mortgage, Bank of America

and Specialized Loan Serv-
icing— each agreed to the
terms ofthe short sale.

But Moore said the deal

fell apart during the escrow
process after the buyer lost
4 hisjob. It was at this point
that Beck stepped in.

He told me that as soon
as the house returned tothe
market, he offered to paythe
full list price with no con-
tingencies. In otherwords,
hewasreadytobuy the
house as-is.

. “My wife and Iliked
everything about it,” Beck
said. “We liked the house. We

liked thé land We i

neighborhood?:
- Afewdays: after makm_g

his offer, though, the pri-

GMAC, countered that oW
it wanted $400,000 for the
house.

Beckwasn't pleased

“If they wanted $400, 000
they should have told the'’
owner tolist it at $400, 000,”
he said. “But it was still
listed at $374,000.”

Aftermuch consterna‘
tion, Beck reluctanﬂy raised
his offer to $385,000. But he
felt as ifhe was being taken
advantage of. ;

“It just seems like they’re
trying to get more money out
of us because they've looked
at our credit file and think
they can get it,” Beck said.

Moore, the real estate
agent, said she’sbeen down
thisroad more times than
she can count. ‘

“It’s very, very frustrat-
ing,” she said. “Tt just doesn’t
seem like banks want to
work with buyers and sell-
ers.”

LikeIsay, Iget that lend-
erswant to cut theirlossesin
a short sale. But considering

that banks filed 68,239 notic-

es of default on-California
residents during the first

-quarter, according to Data-

Quick, you'd think lenders

would be eager to avoid

repossessing additional
properties.

InBecKk’s case, there’sa
happy ending. He said
GMAC told him the other
day that it’s willing to accept
the $385,000. The other
mortgage holders will prob-
ably follow GMAC’s lead.

But thousands of other
home buyers are still strug-
gling to get short sales ap-
proved. .

Colleen Badagliacco, who
heads the California Assn. of
Realtors’ distressed proper-

Tuesdays and WedhesdaySa
He also can beseen daily on:
KTLA TV Channel 5 Send

latimes.com.






